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Cloud CMA Lead Generation 

 

Cloud CMA Landing Page for Lead Generation 

Generating leads through the landing page is a straightforward process. Customers can effortlessly 

create their own CMA for their property, including their contact information, which will be shared with 

you. This user-friendly option is automatically set up and ready to use today. To access the Landing 

Page URL, click in the upper right corner of the webpage where you either see your initials or your 

headshot (this will depend on whether you have added your photo to Cloud CMA in Settings). From the 

drop-down menu, select Lead Generation. 

 

 

Viewing the landing page and copying the link to your page opens up a world of possibilities. You can 

use this link to hyperlink Cloud CMA with your Agent's webpage or social media outlets, effectively 

attracting leads on prospective buyers/sellers. This is an exciting opportunity to expand your reach and 

connect with potential clients. 
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Customer View of Cloud CMA landing page 

 

 

Example: Paste the link into a social media post. The prospect will click on your post and enter their 

property address. 
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Next, the prospect enters their name, email address, phone number, and home square footage, then 

clicks the Email My Report button. 
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Next, they’ll see this screen. 

 

 

You may choose to have a CMA sent automatically to the prospect, or you can uncheck the box to 

prepare the CMA yourself and send it via email to the lead. 
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You may share the landing page directly from Cloud CMA. When clicking the links, you will be 

prompted to sign in to your social media account. 

 

Click the Embed link, copy the code, and share it with your webmaster to add this landing page to your 

website. 
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If you choose to have Cloud CMA send the CMA directly to the lead, you will receive an email. You may 

click the View Report button to see what was sent to the lead. Best practice recommends sending the 

CMA yourself so that you have more control over the information your lead receives. 
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The lead will receive an email like the one below. Your contact information is included at the bottom. 

 

 

 

 

 


